Sal S. Person

111 Roke Avenue ~ Indianapolis, IA 23359-3934

Home Phone: (111) 698-6912 ~ Email: jobhunter@excite.com




OBJECTIVE

Highly qualified candidate seeking an inside sales position in marketing or advertising.



QUALIFICATIONS
Seasoned sales professional with thirteen years in business and retail sales and advertising. Proven expertise in marketing, presentation, new business and idea development, campaign design and implementation, copywriting and ad production. Noted for outstanding written and oral communication and project management skills. Extensive networking and marketing experience. Strong negotiation, cold calling, motivation and closing skills. Can sort tasks according to order of importance and urgency. Ability to prioritize and delegate. Award winning customer service. 



WORK HISTORY
2002-2003 Marketing Consultant, Marketing Concepts Company

Work closely with the owner to develop my department into a new revenue source that resulted in nearly $400,000 in additional sales in an 18 month period. Sell and develop marketing strategies for diverse clientele. Design campaigns, solicit repeat and referral business, and service clients.  Consistently earned Sales Leader awards.

2000-2002   Independent Kitchen Consultant, Housewares Incorporated

Developing extensive customer base through leads, referrals and cold calls. Conduct two hour presentations to sell products, educate customers and increase business. Provide customer care and follow-up. Earned Top Performer Award for highest sales in cluster for 2000.

 



2000-2001   President, Some Primary School PTA

Conducted all meetings. Administered and updated by-laws. Restructured record keeping system and policies to improve efficiency. Designed and coordinated two most successful fund-raisers in school’s 85 year history. Raised over $15,000 in two, four week annual campaigns with only 276 students. Personally solicited over $7,000 in prize donations. Built and motivated teams of volunteers through recognizing and utilizing their individual skills, directing and supervising them and being personally responsible for every endeavor.

1996-1997   New and Used Automotive Sales, Ford Dealership

Obtained valuable retail experience, negotiation, cold calling and closing skills. Benefited from extensive training and seminars by top sales professionals. Became a Ford Certified Sales Professional and was awarded by Ford Motor Company for Outstanding Customer Service. 

1992-1995   Senior Account Executive, Advertising Ideas, Inc.

Marketed to businesses nationwide in producing an advertising feature in their local newspapers, virtually all by cold calling. Gained experience working with a diverse clientele, from physicians to beauty salons. Composed many ads still in use today.

  


EDUCATION

1987 Graduate, River High School
Advanced studies include many extensive training courses and seminars, including computer proficiency.

